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How to Sell Your Home

So you want to sell your home, but you’re feeling overwhelmed? There’s no disputing that selling your home is a monu-
mental task. Here is a nine-step guide to break it down, and walk you through the basics of how to sell your home.

Step One: Know Your Local Market

Understanding your local market can make a huge difference in terms of when you should sell and what you should ask
for. Dur ing hot markets, multiple bidders can drive up house prices considerably. Similar ly, in down times, you may have to
settle for less than the house is really wor th. In general, go to open houses and talk to your neighbors and real estate
agents to get a feel for what condition your local housing market is in. In general, it’s best to sell when:

• The economy is doing well

• Interest rates are low, allowing people to borrow money more cheaply

• People are likely to move (spr ing, and summer before school starts)

Step Two: Compare Your House with Similar Houses

To really get a good idea for how much you should ask for, find out how much comparable houses sold for in the area
(known as "comps"). To ensure that it’s really comparable, a similar house should have sold within the past six months, be
in the same neighborhood, and be similar in terms of age, size, and number of rooms.

To get a list of "comps", check websites, classified ads, and visit open houses. The National Association of Realtors pub-
lishes the Multiple Listing Service (MLS) which can also be good source of "comps".

Be careful, however, because "comps" are just listing prices, not what the house actually sold for. Although it’s wor th
checking listings to set your price, also investigate what similar houses actually sold for in your area.

Step Three: Understand the Tax Consequences

The profit you make on selling your house produces capital gains, subject to capital gains taxes. For tunately, many sellers
can avoid paying capital gains taxes entirely, because under the Taxpayer Relief Act of 1997, individuals can exclude up to
$250,000 in capital gains, and married couples can exclude up to $500,000 in capital gains. In practice, this means if you
bought your house for $100,000 and sold it for $300,000, that $200,000 in capital gains is entirely tax free.

If the sale of your house will generate more capital gains than you can exclude under the Taxpayer Relief Act, then do
additional homework to see if there is a better way to str ucture the sale of your house. For example, see FindLaw’s article
on the tax consequences for selling your house .

Step Four: Decide To Hire a Realtor or Go It Alone

Only a few states require you to hire a real estate agent or attorney, but it may often be wor th it. Selling a house, even with
an agent, is an exhausting process, and if you are the one stuck doing all of the paper wor k, and showing the house, it can
be like taking on a second job. Expect a real estate agent to charge you around a 5-6% commission.

If you have a background in finance, are organized, and have an understanding of the legal issues involved, you can defi-
nitely go it alone. Be aware, how ever, that it takes a surpr ising amount of time and energy to sell a house, so make sure
you have plenty of both to spare.

Step Five: Fix Up Your House

Before you sell a home, you should probably hire a professional home inspector. Eventual buyers certainly will, and it pays
to know what deficiencies might be lurking under the surface. An inspector can provide you with a list of to-do items before
you put your house on sale. Make the repairs before you sell the house because existing problems with the house can
reduce the value of your home more than the actual cost of repair. Finally, since appearance is everything when selling
your home, be sure to give your house a thorough cleaning, inside and out.

http://realestate.findlaw.com/selling-your-home/the-home-sale-tax-exemption.html


Step Six: Fill Out Your Paperwork

The buyer and your real estate agent will have to do the majority of the paperwor k, but the seller often still has his or her
fair share of paperwor k to complete. For example, sev eral states require that the seller fill out disclosure for ms detailing
the house’s physical condition.

Step Seven: Adver tise Your House

Use the same sources you employed to locate "comps" to adver tise your house. This means you should list your house on
the Multiple Listing Service, and consider listing your house on websites, in classified ads and holding open houses. Real-
ize that many inquires are simply curious neighbors or are like you, getting a feel for the local housing market.

Step Eight: Evaluate Offers

Once you receive offers on your house, it pays to sit down and carefully consider them. If you have a real estate agent,
this is where he or she can really prove his or her wor th. The highest offer is not necessarily the best offer, and your real
estate agent can explain some of the nuances of home buying. For instance, although one buyer may have offered more,
there may be conditions attached to that offer. Another common example is when the buyer’s financing is questionable: it
may not be wor th the risk even if the buyer’s offer is the highest.

Step Nine: Close the Deal

Once you and a buyer have offered and counter-offered, you are considered "in contract" and if the conditions of the con-
tract are met, you cannot back out without facing a lawsuit (except for certain contingencies, such as the collapse of the
buyer’s financing).

Once the contract is signed, it will include a closing date - usually a few weeks into the future to allow the buyer to secure
financing, make any inspections, secure insurance, etc. That time also allows the seller to move out and make any agreed
upon repairs. Once the contract closes, the buyer has the right to occupy the house, so you need to make sure you are
out by that time or negotiate a wor king alter native with the new home owner.



Find a Consumer Protection 

Attorney Near You

Learn More: Tips to Help Protect Your Identity, Protect 

Yourself from Online Auction Fraud, Stolen Identity: 

What to Do

The FindLaw Guide to Online Fraud and Identity Theft

Follow us on

A Thomson Reuters Business

FINDLAW.COM EMPOWERS 

PEOPLE WITH TRUSTED,  

TIMELY AND INTELLIGENT  

LEGAL INFORMATION

BLOGS – FindLaw Blogs present timely news that has 

real-life implications, deliver important information 

and discuss law-related entertainment. 

FINDLAW ANSWERS – A vibrant, interactive online 

community where everyday people can ask legal 

questions and get real-time answers from legal  

professionals and others with similar experiences.

NEWS & NEWSLETTERS – Updated throughout the 

day and night and covering a wide range of legal 

topics, FindLaw.com’s News page presents current 

legal news, keeping people informed and educated.

FIND A LAWYER – An easy-to-search database 

of more than one million lawyers and law firms. It 

provides detailed information, enabling people to 

contact a qualified lawyer when they are ready.

DO-IT-YOURSELF FORMS & CONTRACTS – FindLaw.

com provides accurate legal documents for common 

legal matters. Choose from a library of easy-to-use, 

low-cost, accurate legal forms for everyday legal issues.

FINDLAW VIDEO – On FindLaw.com, you’ll find an 

online directory of more than 1,500 short videos 

dedicated exclusively to legal topics and attorney and  

law firm profiles.   

Connect With Us
FindLaw.com has an entire social media team 

dedicated to providing our users with as many 

options as possible to join, participate in, and learn 

from the FindLaw community. Some of the  social 

key channels are the following:

 

•	 FindLaw for Consumers on Facebook 

Making the law easy to access with interactive 

legal updates aimed at starting conversations, 

informing followers of their legal rights and 

providing a forum for questions and resources 

 

•	 @FindLawConsumer on Twitter 

Tweeting interesting, entertaining and  

informative legal news everyday 

Copyright © 2013 FindLaw, a Thomson Reuters business. All rights reserved. The information 

contained in this article is for informational purposes only and does not constitute legal advice.  

The use and distribution of this article is subject to the Creative Commons BY-NC-ND license, which 

can be viewed at  http://creativecommons.org/licenses/by-nc-nd/3.0/. You must attribute the article by 

providing the title of the article, FindLaw copyright notice and link to the original work. You may not 

use the article for commercial purposes and you may not alter or transform this article in any way.

HAVE A LEGAL QUESTION?

NEED TO FIND AN AFFORDABLE, 

QUALIFIED ATTORNEY?

Protect yourself, your family or  

your business with a legal plan 

or form from LegalStreet

http://consumer.findlaw.com/online-scams/?DCMP=CCX-MG-012
http://findlaw.com?DCMP=CCX-MG-012
http://www.facebook.com/FindLawConsumers?DCMP=CCX-MG-012
https://twitter.com/findlawconsumer?DCMP=CCX-MG-012
http://legalblogs.findlaw.com/?DCMP=CCX-MG-012
http://answers.findlaw.com?DCMP=CCX-MG-012
http://legalnews.findlaw.com/?DCMP=CCX-MG-012
http://lawyers.findlaw.com?DCMP=CCX-MG-012
http://forms.findlaw.com/?DCMP=CCX-MG-012
http://video.findlaw.com/?DCMP=CCX-MG-012
http://www.facebook.com/FindLawConsumers?DCMP=CCX-MG-012
https://twitter.com/findlawconsumer?DCMP=CCX-MG-012
http://www.facebook.com/FindLawConsumers?DCMP=CCX-MG-012
https://twitter.com/findlawconsumer?DCMP=CCX-MG-012
http://creativecommons.org/licenses/by-nc-nd/3.0/
http://findlaw.com?DCMP=CCX-MG-012
http://legalstreet.com?DCMP=LS-LPD-001

